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Top 5 Reasons Farmland is Under-Rented 
(and How to Make Sure You Get Fair Market Rent)

Tillable | October 2, 2019

Here are the top five reasons why farmland is often under-rented, along with a few tips 
for making sure your land is being valued for what it’s worth: 

How much is your farmland rent per acre? It can be a challenge to determine what 
the fair market value of your farmland is, and this is a big part of why leased American 
farmland is undervalued by an estimated $8 billion dollars each year.

Fortunately, with a little research and a small time commitment, you can gather the 
information you’ll need to ensure your farmland is being rented for at least fair market 
value.

1. You don’t have the data
You can’t tell how healthy soil is just by looking at it. You need to have hard data to help 
you estimate your land’s potential for the next growing season, and this isn’t an extra 
requirement— data is the baseline on which you’ll calculate cash rent on your farmland.

If data-sharing requirements aren’t already in your cash rent lease, be sure to add them.
Ask your farmer for data and maps to back up their report on how the farm has been 
performing, and what fertilizers or nutrients they’ve applied in the past year.

You’ll also want to go into lease negotiations having researched the county average and 
how well your farm performs compared to others in the county. This data will equip you 
to have an informed conversation and to set an appropriate price per acre.
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2. The status quo is comfortable
If you’ve been working with the same farmer for years, you may find yourself in a 
comfortable rhythm where it feels like the lease on your farmland renews itself nearly 
automatically. You may have a strong relationship founded on trust and years of timely 
payments, but that doesn’t mean your cash rent is still aligned with the local market rate.

Even if it doesn’t feel necessary to ask for extra information about the soil’s health or the 
land’s performance, it’s important to periodically check-in to make sure your agreement 
still works for everyone and to put your cash lease agreement in writing, if it isn’t already.

3. You’re using the wrong points of reference
Don’t negotiate your cash rent based on last year’s yields and challenges. You may want 
to give your farmer a break after a tough season of heavy flooding. Even if you go this 
route, it’s important to collect the necessary data points to know where your land’s value 
sits outside of that context so that you know exactly how much of a price break 
you’re giving.

Your farmland is likely your most valuable asset, and it’s important to operate it as a 
business. Value your land by the health of the soil and your farmland’s potential yield 
in the growing season ahead.

4. You’ve developed a bad track record
Say you’ve been switching farmland tenants on an annual basis for the past decade. 
Prospective farmland tenants will take note of a high turnover rate, and it may hurt your 
ability to get market rent for your land.

Consider the situation from a farmer’s perspective: If a prospective tenant sees that the 
farm always changes hands, they’ll have reason to believe they won’t be farming it next 
year. Why should they pay a premium to farm land for one year when they could partner 
with a landowner who’s invested in the long-term stewardship of the land?

Even if you have a string of recent tenancies that each lasted a few years, you should be 
aware of how your farm’s maintenance appears from the outside. Do you invest in your 
farmland by maintaining waterways, terraces and tiling? If not, you may be developing a 
reputation as the kind of landowner who doesn’t put money into farmland maintenance.

If this is the case and your land’s not in great condition, farmers may not be willing to 
pay market rent for your farmland—and in fact, if your farmland is below average, then 
you really shouldn’t be earning more for it until you address the problem. To avoid this 
scenario, talk to your farmer about what the land needs and come up with a system 
to keep tabs on the condition of your farmland, even if you don’t live nearby.
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5. You don’t take the time to talk to multiple farmers
It may sound like a hassle to field multiple offers from potential farmland tenants, but 
these conversations will help you get the rate you want for your farmland rental next 
season and help you find a farmer who is on the same page as you. In fact, the process 
of price discovery is how fair market value is determined for other assets, and it also 
makes sense for farmland.

If you don’t take the time to get offers from a few prospective farmland tenants, you’ll be 
stuck with the price your current farmer is willing to pay. Particularly if you are thinking 
about switching farmers, make time to get multiple offers before you sign a contract.

Your farmland is a valuable, long-term asset
The primary reasons that farmland is under-rented are related to farmland owners asking 
for information and learning how to field competitive offers. If you find that time is 
the major factor that prevents you from getting the price you’d like per acre, you have 
options.

For remote landowners or anyone who needs help understanding their farmland data, 
Tillable’s Free Farmland Checkup is a great way to save time and to get the information 
you need to have an informed negotiation.

As part of this process, our team eases the burden on farmland owners by assessing your 
farmland’s health, doing local market research and providing information that will help 
you understand your farm’s current situation.

Farmland is an incredible, stable asset. Actively participate in the stewardship 
of your farmland by maintaining its value, which includes collecting the data to prove 
its annual worth.

visit tillable.com or call (833) 845-5225.
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